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Today’s Top Trends in 
Bathroom Renovations
The bathroom is the 
second most popular 
room in the house, 
after kitchens. 
Master baths are 
also one of the major 
deciding factors of 
today’s buyers.

What do our 
Clients have to say?

What’s the Value 
of your home? 

www.VirginiaPropertyValues.com

Mickey made the home purchase 
process as uncomplicated and 
efficient as possible. Everything 
was streamlined and she is very 
responsive. She is very passionate 
about her work and as a result, her 
clients benefit. I plan to work with 
Mickey to sell my current home 
and will use her services for all my 
future real estate needs.

 —F. Homer, Reston, VA

The master bath takes center stage
60% of homeowners who are renovating 
bathrooms are renovating the master baths, with 
61% choosing to start from scratch after gutting
the existing room.

Who needs a bathtub?
The older the homeowner, the more likely they 
are to skip a bathtub in the master bath. 59% of 
age 65+ plan to skip a tub. 36% of 25 to 34 year 
olds plan to skip on the master bath. 

Top 3 types of tubs for bath lovers 
Freestanding, drop-in tub and spa or jetted tub.

One sink or two?
91% of homeowners are replacing their master 
bath sink.  45% of homeowners aged 25 to 44 are 
installing two sinks; 58% of homeowners aged 
45+ are installing two sinks.

Glass rules the master bath
79% of homeowners prefer glass shower doors 
over a shower curtain.

Greener flushing
91% of homeowners are installing high- 
efficiency toilets.

Light color cabinets are the top 
choice in renovations today
They are also the “trending color” today. Top 3 
wood choices are Cherry, Maple and Oak. 

MickeyGlassmanReviews.com
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Welcome to Our Newest Buyer Agent, Jackie Smoot

Mickey and her team are 
highly qualified, knowl-
edgeable professionals!

She has experience in all types of transactions 
including foreclosures and short sales. Having 
overseen all aspects of the transportation depart-
ment for a school board for 20 years you can rest 
assured that she runs a tight ship. Combining her 
operations and logistics skills with her passion for 

working with people makes Jackie a phenomenal 
buyer's advocate. Whether you are in the rental 
market, investment market or shopping for your 
dream home, Jackie will be your expert guide. 
She is a welcome addition to the team 
at The Glassman Group!

Not intended to solicit
the listings of other brokers

Jackie has been a 
real estate agent 
in the Northern 
Virginia area for 
over 18 years.



Fantastic and open 2 bed-
room, 2 bathroom condo. 
One of the few units with 
an open balcony to enjoy 
fresh air and the stunning 
urban view. Enjoy the 
utmost in convenience 
with extra storage space, 
garage parking AND 
just steps away from the 
Ballston Metro. 
MLS #AR9733008 

First time in 9 years this 
floorplan has been on 
the market! Features 
almost 2400 sq.ft., a 
large curved balcony 
to enjoy the view, 10 ft. 
ceilings and impeccable 
upgrades. 3 parking 
spaces, 2 storage units & 
all the conveniences of 
living in Midtown. 
MLS #FX9748021
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Visit TheGlassmanGroupHomes.com to see ALL of our Featured Listings and 
to search the entire MLS database in real time, up-to-the-minute listings
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The PettingZOO

Ready for adoption

703-715-MEOW 
or info@fourpaws.org

Ready for adoption!

Chloe the dog 
and Abigail 
Kitty relocated 
to a spectacular 
pad in Midtown 
North in Reston 
Town Center! 
They love their 
new super pet friendly home town! They can 
socialize often & play ball outside whenever 
the urge arises. One of Chloe’s favorite places 
to go & gather with friends is the Town Center 
dog park, every Wednesday from 4-7pm. Abi 
prefers to relax at home, perched next to a 
large window to keep an eye on the comings & 
goings of her new community. Thank you 
Mickey, for hooking up us with such a super 
happy new home!

900 N. Stafford St. #1015, Arlington
Beautifully updated!  $459,000

11990 Market St. #1713, Midtown
Rare Find!  $1,625,000

Email me a photo of your pet 
and tell me what makes your pet 
special! The winner will receive a 

gift card to PETCO!

Ever look at a cat & wonder if they understand 
you? That question won’t cross your mind 
when you look at Olivia’s eyes. She studies you 
very carefully with her intelligent gaze. Her 
beautiful eyes make it impossible to look away 
or reject her request. She runs right over to you 
when she sees you, she’s quite devoted to her 
person and doesn’t leave your side. 
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ADDRESS MODEL STATUS  LIST PRICE   SOLD PRICE 
 
Midtown at Reston Town Center    
11990 Market Street #1203 Monaco Sold  $800,000   $810,000 
11990 Market Street #2101 Regent Sold  $1,600,000   $1,600,000 
11990 Market Street #1404 Delano Sold  $615,000   $605,000 
11990 Market Street #604 Delano Sold  $615,000   $615,000 
11990 Market Street #903 Monaco Sold  $795,000   $795,000 
11990 Market Street #1413 Mansfield Sold*  $805,000   $800,000 
11990 Market Street #1801 Regent Sold*  $985,000   $978,000 
11990 Market Street #1815 Blackburn Sold*  $1,299,000   $1,265,000 
11990 Market Street #1516 Aspen Sold*  $465,000   $450,000 
11990 Market Street #1006 Tivoli UC  $485,000  
11990 Market Street #1213 Mansfield UC*  $825,000  
11990 Market Street #2111 Whitney UC  $1,269,000  
11990 Market Street #415 Monaco UC*  $749,900  
11990 Market Street #1805 Excelsior UC  $465,000  
     *SOLD/LISTED by The Glassman Group    70% of the Midtown Market is SOLD by Mickey
       There are currently 12 Condos For Sale & 2 Coming Soon in Midtown   
 
Midtown North at Reston Town Center    
12025 New Dominion Pkwy #107 2BR/2BA Sold*  $424,900   $412,500 
12025 New Dominion Pkwy #201 2BR/2BA Sold  $1,165,000   $1,062,500 
12025 New Dominion Pkwy #310 2BR/2BA UC  $709,000   $688,000 
     *SOLD/LISTED by The Glassman Group   Your RTC Expert!
       There are currently 0 Condos For Sale in Midtown North    

Waverly Crossing    
13721 Pennsboro Dr 4BR/2.5BA Sold  $579,000   $579,000 
13944 Valley Country Dr 5BR/3.5BA Sold  $660,000   $660,000 
13933 Valley Country Dr 5BR/3.5BA Sold  $674,000   $677,000 
13941 Valley Country Dr 5BR/3.5BA Sold*  $645,000   $645,000 
13939 Valley Country Dr 4BR/3.5BA Sold  $635,000   $635,000 
13905 Waverly Crossing Creek Ct 4BR/4BA Sold  $559,900   $559,900 
13801 Country Crossing St 4BR/3.5BA Sold  $525,000   $525,000 
13933 Valley Country Dr 5BR/3.5BA Sold  $674,000  $677,000
     *SOLD/LISTED by The Glassman Group    Your Chantilly Expert!  
       There are currently 3 Homes For Sale in Waverly Crossing 
 
Brookfield/Brookfield Woods    
4108 Bixby Ct 3BR/2BA Sold  $364,900   $364,900 
13901 Quietway Ct 4BR/2.5BA Sold*  $455,000   $471,000 
13380 Brookfield Ct 5BR/3BA Sold $544,900  $535,000 
4205 Newport Dr 3BR/2BA Sold $409,000  $402,000 
13806 Leighfield St 4BR/3.5BA Sold  $539,900   $550,000 
13522 Ellendale Dr 4BR/3BA Sold  $519,900   $512,000 
13402 Brookfield Dr 4BR/4BA Sold  $560,000   $540,000 
4213 Kincaid Ct 4BR/2.5BA Sold  $389,900   $400,000 
4217 Kincaid Ct 4BR/3BA Sold  $459,900   $459,000 
13509 Carmel Ln 4BR/3BA Sold  $450,000   $455,000 
13557 Tabscott Dr 3BR/2.1BA Sold*  $445,000   $438,000 
13534 Tabscott Dr 4BR/2BA Sold  $379,900   $382,500 
4315 Lees Corner Rd 3BR/3BA UC  $435,000  
13618 Poplar Tree Rd 5BR/2BA UC  $434,900  
13564 Tabscott Dr 5BR/2.5BA UC  $499,999  
13516 Carmel Ln 4BR/2BA UC  $425,000  
     *SOLD/LISTED by The Glassman Group    Your Chantilly Expert!  
       There are currently 6 active Homes For Sale in Waverly Crossing



It is common to convert 
the home to a rental home 
property while away. With 
proper planning, your 

home can still qualify for the primary 
residence exemption. Tax-wise there 
are things to keep in mind.
     Normally, taxpayers are allowed 
to exclude $250,000 ($500,000 for 
a married couple filing jointly) on 
the sale of their primary residence if 

So what is a property worth? Local 
jurisdictions establish an “assessed 
value” of each property annually 
and use this value to calculate real 
estate taxes. In a stable real estate 
market, the assessed value should be 
80%–85% of the property worth. Any 
homeowner can appeal this valuation 
if they feel it is excessive. 
     When a purchaser applies for 

Finding Your Home Before You 
Find A Mortgage
Have your financing in place before you find 
your dream home. Getting financing set before 
you make an offer allows time to qualify for 
a more attractive loan. Talking to a lender 
BEFORE looking at homes is best. 

Not Comparing Loans Correctly
Buyers often get seduced by a low interest rate 
and don’t take into account the cost of fees. 
A lower-interest loan could actually cost you 
more than one with a higher rate because 
those fees can be steep enough to outweigh the 
interest savings.

Falling for Marketing Gimmicks
Shop for your mortgage according to trusted 
recommendations and reliable reviews, not 
slick deals that sound too good to be true.

Not Budgeting for Your Hobbies 
and Recreational Events
Lenders qualify you for what you technically 
can afford on a spreadsheet. They’re looking 
at your monthly debt-to-income ratio. So 
buyers can end up with a mortgage payment 
they can only afford by scaling back on the 
things they enjoy.

Not Knowing How to Eyeball
the Paperwork
Paperwork can seem daunting. But good 
news: As of October 2015, new mortgage rules 
require lenders to send buyers paperwork 
that actually makes sense. The loan estimate 
will come first. Key things to look for: APR 
(annual percentage rate), interest rate, monthly 
payment, loan terms, total cost of loan & cash 
amount needed at closing. Then a closing 
disclosure will come at least 3 days before you 
close. It should look just like the loan estimate 
you first received after loan application, but 
instead of estimates it will have final numbers. 
If you see any increases or additional fees 
you weren’t expecting, question the 
lender immediately.

EASELegal MortgageCORNER

By Kathy Jensen, CPA
CST Group, CPSs, PC | 10740 Parkridge Blvd., 5th Floor, Reston, VA 20191 | 703.391.2008 ext. 129

By Jay Eskovitz of Key Title
703.522.3900 | Fax: 703.522.4013 | www.KeyTitleVA.com | Jay@KeyTitleVa.com

Members of the Military Are Often 
Moving Because of Their Work

What Are the Differences Among
Assessed, Appraised and Market Values?

Send me your questions & I will answer them.

By Barbara Roubo
BRoubo@MVBMortgage.com

www.MVBMortgage.com
571.266.6541

Real estate terminology can 
cause confusion, especially 
when ascertaining the value 
of property.

a mortgage loan, the lender has 
an independent appraiser do a 
property valuation and establish 
an “appraised value” based mainly 
of comparable properties that have 
recently sold. This valuation is used 
for the lender to determine their 
maximum loan amount and should 
be much closer to the property 
worth than the assessed value. 
     The “market value” is merely 
the price a property will sell for 
on the open market. In a rising 
market, market value will be 
normally higher than both assessed 
and appraised value. How these 
valuations impact a property sale 
and corresponding sales contract 
are important factors, which require 
an experienced real estate agent. 
Questions? Would you like more 
information on this? Contact us, we 
are here to serve you.

It is common for 
military families to 
purchase a home 
only to leave a few 
years later for a 
new station.

Q: What are the most 
common mistakes made 
when obtaining a mortgage? 
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they owned & used the home as their 
primary residence for at least two of 
the last five years before the date of 
sale. Military members can choose to 
suspend the five-year test period if they 
are on qualified official extended duty. 
How does a person know if they are 
eligible? Consult a tax advisor since 
there are several requirements 
to qualify.
     There are many other factors to 
consider when deciding to convert your 
primary residence to a rental while 
away. However, in many situations 
it can be the best decision a military 
member can make. Please consult a tax 
advisor for other factors to consider if 
this situation applies to you.
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KEITH WRIGHT
HOME SERVICES

Serving Northern Virginia for 30 years

571.359.2541

Interior Painting

Bathroom &  
Kitchen Remodeling

Handyman Services


